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How To Find Us

Automotive Service Association
Houston Chapter
PO Box 925007

Houston, TX 77292-5007

Need info about ASA?
Call one of the board members on page 3

or contact Nancy Adkins, 
ASA Event Coordinator
Phone:  713-695-5071

Fax: 713-694-7387

April ASA Meeting
Tuesday, May 10, 2011

OUR NEW LOCATION
Spaghetti Warehouse

901 Commerce @ Travis
Free parking after 5 PM in adjacent lot close to the bayou

Dinner 6:30 PM ($5.00)
Meeting 7:00 PM

sponsored by

Konrad DeLong
BG Houston Development Coordinator

Konrad had 22 years with General Motors before joining BG Products, the last ten 
(ending in 2009) as the regional service engineer for General Motors here in Houston.

The topic will be about the new technology of 
Gasoline Direct Injection systems and their maintenance needs.

Direct injection is the fuel injection system that will 
see tremendous growth in the near future.  

GDI also has its unique issues that require some specifi c maintenance procedures and 
products.  GDI also has been on the market for about 5+ years now, so there is a track 

record of what the expected repair issues will be.  
BG Products has the maintenance solution, along with repair products specifi cally 

developed for GDI vehicles of today and tomorrow.
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Nominations for 2011-2012
Here are nominations for the Chapter Offi cers and Directors for the 

2011-2012 year.  Further nominations will be accepted at the May meeting.

MTF Equipment Sales - 
Associate Member Spot 
Light

Jim Keeny of MTF Equipment 
Sales started out like many of us.  
Right out of school he spent time in 
the tire business. During the 1980s 
Jim had a supply business in Pales-
tine, Texas.  As the oilfi eld industry 
changed throughout the 1980s, Jim 
was drawn back to Houston.  In 
1988 he joined MTF Equipment 
working in outside sales.  Just 10 
years later he purchased the com-
pany from his former bosses as they 
were ready to retire. Thus began a 
long and dedicated history in the 
automotive equipment business. 

Jim and Lea Ann, his wife of 
almost 40 years, now operate MTF 
Equipment together.  They are also 
active in their church and are part 
of a prison ministry called Heart 
of Texas Foundation.  The founda-
tion works to teach inmates how to 
turn their lives around and to help 
break the chain of inmate’s children 
following their parents into prison. 
Jim has volunteered at a maximum 
security prison hoping to help make 
sure that children of inmates have 
a chance to know their parents, to 
learn from the adults’ mistakes, and 
to have a meaningful relationship 
with them despite forced separa-
tion. You can read more about the 
Heart of Texas Foundation at www.
heartoftexasfoundation.org.  

Jim also loves to fl y his 1946 J-3 
Cub Airplane and he and Lea Ann 
both enjoy riding their Harleys.

On the business side of things, 
Jim is sometimes frustrated by the 
changes that he sees in equipment 
manufacturers.  American manu-
facturers are buying more and more 
parts from China and then assem-
bling them here.  It is a lot like what 
we face in purchasing auto parts for 

our customer’s cars. He is constantly 
striving to bring us the highest qual-
ity components available. If you are 
thinking about buying a piece of 
equipment, just call Jim.  He has the 
knowledge and current information 
that will help you select a piece of 
equipment that will take care of your 
repair needs for years in the future.

MTF Equipment Sales was 
established in August of 1977 and 
has been serving automotive repair 
and tire businesses with top quality 
major brand products.  MTF is the 
factory authorized distributor, parts 
and service center for Hennessy 
Corporation’s fi ne line of Ammco 
brake lathes and Coats tire changers 
and balancers.  

They carry a complete line of tire 
repair materials and tools, air hoses, 
impacts, battery chargers, air com-
pressors, Motorvac, RTI, Robinair, 
and more.

MTF also represents the Chal-
lenger and Quality Lift brands as 
distributor and service center.  They 
are factory authorized installers and 
a repair center for other major lift 
brands such as Snap-On/Wheel-
tronics, Bend-Pak, Steril-Koni, and 
carry parts for most all major brands 
of lifts including Rotary, Mohawk, 
Western, Worth, Benwil, Globe, 
Nussbaum and others.

MTF is proud to be an associate 
member and support the Houston 
Chapter of ASA.  They are also a 
supplier to HGAC-Houston Galves-
ton Area government purchasing 
program, and a supplier to Harris 
County and most all local cities and 
school districts.  

Jim and his staff combine over 80 
years of experience in sales and ser-
vice. When it is time to purchase or 
repair your equipment you will want 
their knowledge on your side.
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2010-2011 ASA Houston Offi cers

President 
Kathryn van der Pol 
Adolf Hoepfl  Garage 
kvanderpol@swbell.net 
713-695-5071

Vice President
Robert Gruener 
AutoTechtronics
robert@autotechtronics.net

Secretary 
John Miller 
Freedom Auto  
johnmiller@thecarcounselor.com
281-850-5254

Treasurer 
Erma Palmer
Auto’s R Us Collison Center 
arucollsioncenter@fl ash.net 
713-673-3050

Past President 
Chris Newhouse
Ray’s Auto Electric  
raysautoelectric@earthlink.net
713-661-8189

Pres Elect 
Kevin Spencer
A&B Auto Electric 
kevins@fl ash.net 
713-928-3286

Education Liaison  
Deanna Pate  
San Jacinto College
deanna.pate@sjcd.edu

Advisors to the Board

Betty Jo Young
Young’s Automotive
bettyjoyoung@yahoo.com

Glenn Young
Young’s Automotive

____________________________

Automotive Service Association
Houston Chapter
PO Box 925007
Houston, TX 77292-5007

ASA Newsletter Editor
Want to write an article or submit any 
ideas for the newsletter?
Send information to:
Lynn Beckwith
Beckwith’s Car Care
lynn@beckwiths.com
281-540-2000

President’s Corner
This month I want to talk about what it has meant to me to represent this 

organization to the Texas State Legislature for HB 429. Yesterday, I was in 
Austin from 1:00 until 9:30 p.m. It was not easy.

Just in case you’ve been living on another planet for the past ten months, 
House Bill 429 will re-classify our industry in the same way as new car 
dealers, Pep Boys, Sears, are classifi ed for the purpose of the franchise tax 
so that we pay .5 percent instead of the current 1 percent.

I left the shop at 10:30 a.m. even though our service manager had gotten 
sick and did not call in for several days, and it was the busiest week we had 
experienced all year.  Our youngest daughter who works with us could not 
believe I would leave the shop at this critical time.  She said to me, “Are 
you really going to Austin?”  I didn’t even think twice about it.

I told her, “I have no choice. I’ve been talking about the importance of 
standing up for what is right, for participating in this law-making process. 
I’ve have been urging people to visit their legislators, make phone calls, 
writer letters, and send e-mails. How can I say all that and say how impor-
tant it is, and then decide because we are short-handed that I can’t go?” That 
would be hypocritical. So I went. I was not alone.

John Ferrata of N-Line Automotive rode with me. John Miller of Free-
dom Automotive, State ASA Executive Director Charles Parker and Na-
tional ASA Coordinator Denise Caspersen met us there. The committee of 
Ways and Means which was to hear HB 429 was scheduled to start at 2:00 
p.m. but because the legislature did not fi nish its business on the house fl oor 
until after 7:00 p.m., the committee did not meet until almost 8 o’clock. So, 
we stood around and waited for six hours. We talked about cars, about the 
weather, about our families, about the country. You get the idea.

At 9:00 p.m., Representative Alan Fletcher presented his bill HB 429 to 
the committee chair, Representative Harvey Hilderbran. I was the fi rst to 
testify.  I could not believe that I was being called fi rst.  Surely, the national 
ASA spokeswoman, or John Miller who has done more to  push for fair 
taxation than anyone, or our state director Charles Parker should have fi rst 
rights to address this issue. But that was not how the dice rolled.

All of a sudden I felt this enormous weight. In my mind, I saw all of you. 
I pictured all these great men and women business owners that come to our 
ASA meetings and then I thought about how hard yours and my technicians 
work in the heat, in the cold. Shoot, how hard all of us work to give our cus-
tomers safe reliable transportation. How we stay late for them, go pick them 
up when they’re stranded, what SERVICE we provide. How we scratch our 
heads and want to go kick something when a car repair gets too frustrating. 
This is not an easy business.

I spoke. Everyone in our group said I did well, but you can be the judge. 
You can go to the State of Texas website and watch the committee hear-
ing for yourself.  http://www.house.state.tx.us  Click on the Ways & Means 
Committee broadcast from 4/26.

After me, John Miller spoke as did our national ASA coordinator. We 
were also pleased to see  Anne O’Ryan from AAA of Texas who spoke not 
only in support of HB 429 but also on behalf of the independent auto repair 
industry.

(continued on page 6)
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You’ll be serviced by the best parts pros 
in the business; the pros at NAPA.

The First Of Many Reasons to Become a NAPA AutoCare Center.

Contact Wayne Truax at 832-573-5826 for more information

NAPA Know How
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Recap of April Chapter Meeting
This past month the Hoston ASA Chapter held its meeting at the Spaghetti Warehouse in downtown Houston. 

This has been a popular location with the members because of the great food (compared to where we have met in 
the past) and central location.

Kathryn van der Pol, our president called the meeting to order at 7PM. 
This month’s meeting was hosted by NAPA Auto Parts.  Wayne Truax of NAPA gave a very short (appreciated, 

Wayne) presentation and then held a trivia contest for door prizes.  ASA Houston thanks NAPA and Wayne for their 
support of our association.  NAPA has been a strong partner with ASA.

Kathryn gave updates on some of the current legislative issues we are concerned about:
The franchise tax bill we support is still stuck in the house committee but should have a hearing in the near fu-

ture.   The Senate Finance Committee is holding it up because the chair of that committee is opposed to any revenue 
reduction this year.   She asked that we contact the members of that committee and urge them to pass it out.  

Senate Bill 1300 (sb1300) has passed out of committee and will come to the Senate fl oor soon.  This bill is criti-
cal to independent collision shops as it reduces insurance companies’ ability to control repairs and prices.   It has 
long term impact on the service end too as more and more extended warranties are controlling how we service cars 
and what we can charge.

The City of Houston Auto Dealers Division Ordinance has still not moved forward and they promise to have our 
input before reaching a fi nal draft.  

You can fi nd further information on pending legislation on the ASA Legislative Information website found at 
http://www.takingthehill.com/

The speaker for our meeting was Homer Swihart from San Jacinto College Automotive Division.  Homer has 
been in the auto repair industry all of his life as a technician and instructor.  He heads the Toyota T Ten program at 
San Jacinto.  

Homer’s presentation covered how to take an ASE Certifi cation test.  The information he presented covered the 
5 types of questions on the test, what to look for in questions and what mind set to use to deduce the right answer.  
More of his great information will be covered in a separate article in this newsletter.  

Homer also shared a resource for those of us looking for young talent to train as future master technicians.  The 
A-YES program in our local high schools provides high quality automotive education to well screened students 
available to us as summer help and part time while school  is in session.  

Homer’s presentation was very well received.  
At the end of the seminar Homer took time to recognize Houston ASA for its help at Skills USA in Corpus 

Christi by presenting a plaque from the College to Kathryn.  
Rick Layton and Glenn Young announced the Hybrid Class put on by Doc Nalls that will benefi t Steiner Auto-

motive after the horrifi c fi re that destroyed their building and most of the equipment.   Proceeds from the class will 
go to help Steiner Automotive through this tough time.  David Donaho, owner of Steiner has been an active member 
and has held many offi cer positions in your local ASA chapter.  

ASA Testifi es In Texas
The Automotive Service Association (ASA) testifi ed 

before the House Ways and Means Committee of the 
Texas General Assembly in Austin, Texas, on April 27th, 
about an inequity in the current Texas Franchise Tax 
code. 

In her testimony, Denise Caspersen, ASA’s Collision 
Division manager, discussed the association’s support 
for Texas House Bill 429, a bill introduced by Rep. Al-
len Fletcher, R-130, to reclassify the automotive repair 
industry as “retail” for purposes of the franchise tax. 

“Currently, in the Texas Franchise Tax code, the 

automotive repair and collision shops owned and oper-
ated by new or used car dealerships are taxed at half the 
rate used to tax independently owned automotive repair 
businesses doing identical work,” said Caspersen. “The 
tax code classifi es dealership sales as ‘retail’ and allows 
their service and repair business to be included under that 
banner. Texas independent repairers are seeking similar 
treatment.”

House Bill 429, if passed, would allow automotive repair 
shops to be taxed the same amount that dealers, parts 
stores and tire stores are now taxed. 
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(President’s Corner - continued from page 3)

Rep. Fletcher spoke to our group outside the hearing room after our 
testimony.  He said that this bill may not  pass in this session because 
of the state’s budget shortfall. Our bill has a projected fi nancial cost of 
$13,000,000 over the next two years as determined by the Legislative Bud-
get Board.  The LBB derived this fi gure by looking at all the franchise taxes 
paid by independent auto repair and collision shops and dividing it in half. 
But Rep. Fletcher was still optimistic because it is a fairness issue.  Even 
the Chair of the Committee, Harvey Hilderbran said at the hearing that the 
independent automotive industry has been one of the hardest hit by the 
franchise tax law’s inequities.

So, what is to happen? Rep. Fletcher said there will most likely be an 
“Interim Charge” where the Ways and Means Committee will be asked to 
study the inequities of the franchise tax after the legislative session ends on 
May 30.

They will study all of the issues raised about the inequities of this tax 
because there are many industries impacted by the current law and taxed 
inequitably.  This committee will present a new omnibus bill for the next 
session.

I was back in our shop by 8:00 a.m. the next morning. Everything was 
fi ne here. I hope that for all of us that our efforts yesterday will not have 
been in vain.

Kathryn van der Pol
Adolf Hoepfl  & Son Garage

EPA Updates 
Regulations for 

Vehicle Fuel 
Conversion Systems

The U.S. Environmental 
Protection Agency (EPA) has 
changed rules making it easier for 
manufacturers to sell fuel conver-
sion systems. 

The fuel conversion systems 
allow vehicles to run on alterna-
tive fuels and the revised proce-
dures will vary based on the age 
of the vehicle or engine being 
converted. 

Click here for more detailed 
information
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PROUDLY SERVING

Product
Full line of OE or better product for domestic
and import applications.

Technology
Solutions that make business easier and 
more efficient.

Training
World class training for technicians through
CARQUEST Technical Institute.

Customer Service
Innovative solution-based services.

David Burch, Regional Director of Sales Houston
CARQUEST Auto Parts
3100 Hillcroft Ave. Houston, TX. 77057
(210) 410-9975

CARQUEST.com

For more information on how CARQUEST can
help you, call:

CARQUEST Auto Parts is committed to 
providing unparalleled customer service,
innovation and industry leadership.

A WORLD
IN MOTION

A Big “Thank You!”
ASA Houston wants to thank all of those who have spent their 

time and money trying to help the Association, and our industry, 
fi ght unfair taxes, powerful insurance companies and unnecessary 
legislation. 

This year your ASA has been fi ghting the battle to reform the 
Franchise tax that affects so many of our members. As of this writ-
ing we have not succeed in achieving what we set out to get, but 
through the persistent efforts of people like your Chapter President, 
Kathryn van der Pol, and members Johnny Bang, of Johnny’s Bangs 
and Bumps, Lynn Beckwith of Beckwith’s Car Care and John Farata 
of N-Line Automotive we have made headway and have gotten the 
attention of many in Austin. The ASA was joined by the Houston 
Body Shop Association headed by James Brown, AAA of Texas 
represented by Anne O’Ryan and the NIFB in the person of Kathy 
Barber. Our State Association was represented by Charles Parker the 
Executive Director of ASA-Texas. The combined infl uence of these 
groups and individuals will have a great infl uence on how indepen-
dent repair shops are treated in future tax code changes.

 The Houston Body Shop Association has been behind a bill in

 the legislature that would curtail the prac-
tice of “steering” so common with insurance 
companies. It would also go a long way to 
prevent insurance companies from setting the 
prevailing labor rate, specify parts to use or 
the method of repair. ASA Houston and Texas 
joined with HABA to help support this bill 
and it has made through the Senate and into 
the House at this writing. This bill is vital for 
the body shop members and will also have a 
long term impact on extended warranty com-
panies who try to steer customers to particu-
lar shops or control pricing. Larry Cernecek 
has been instrumental in moving this bill. 
Larry has a body shop in Deer Park. 

The City of Houston has been trying to 
push through a new ordinance to regulate re-
pair shops in Houston.  Many of our members 
came forward to work with the ASA in our 
efforts to kill or modify the proposal. Costa 
Demos, Byron Rusk, Itzy Kariv, John Farata, 
Kathryn van der Pol and several others stood 
strong for our members, and every shop in 
Houston. So far they have managed to stop 
the bill from becoming law, and have the 
assurance of the City that ASA will provide 
input in whatever ordinance moves forward.

Last month one of our members suffered a 
devastating shop fi re. Steiner’s Automotive, 
owned by David Donaho was almost a total 
loss. ASA members stepped up. Rick Lay-
tham, of Diagnostics on Wheels worked with 
Doc Nalls and BG Products and put on a Hy-
brid Class to benefi t Steiner’s. The class was 
oversold! Members were sitting in the aisles. 
Of course the class was a value in itself, but 
the motivation was to help David. Kathryn 
received many calls and emails asking where 
to send donations as the news spread around 
the country through ASA’s Facebook and 
those of individual members. 

As members of ASA Houston and as 
owners of independent repair or collision 
shops we stand to benefi t from the efforts of 
this small group of people. They have given 
of their time, leaving their businesses and 
families to stand up for all of us. When you 
meet one of these guys and gals shake their 
hand and thank them for making the effort to 
protect all of us from unfair taxes, big insur-
ance and uniformed city offi cials. 
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I Don’t Want
to Install a Part Twice.

PROUDLY SERVING THE PROFESSIONAL SINCE 1957.

I want my customers to come back 
because we’ve done the job right the 
first time...not to fix a problem caused 
by a defective part.

That’s why O’Reilly is my  
only supplier.

O’Reilly understands my business and 
knows my reputation is riding on their 
parts. I can depend on them to deliver 
the highest quality auto parts at fair 
prices for me and my customers. In our 
shop, “getting it right” always begins 
with a call to O’Reilly.

O’Reilly 
First

So I Call  
O’Reilly First.

CODE  III  
by Kevin Spencer of A & B Electric

A few months ago I talked to a police offi cer about some problem customers we have had and what I could do if 
things got out of hand. He advised me not to involve 911 and gave me the number to dispatch in our area. I proudly 
posted the phone number under the counter. Hoping that should another situation ever occur, things might be re-
solved differently than in the past.

Some time later, that day I had hoped would never come, did. A customer was demanding his money back for a 
check-out fee under ridiculous circumstances.

I had stood my ground with him for a good thirty minutes when he fi nally stated that if I would not give the 
money back he would take it back. Acting as if I was calling the owner to get the customer’s money I called dis-
patch.

This is what happened. First, I heard a recording about calling from a rotary phone in English and then in Span-
ish. Then, as the sweat built up on my forehead, I went through another series of automated recordings that I cannot 
remember. Finally, I got to speak to a human. Now with sweat dripping from my forehead, and the customer stand-
ing in front of me, we get to the real series of questions. She asks for our call-back number, address, the mental state 
of the customer, his ethnicity, the height etc., etc.

At this point I was about to lose it, so I stopped her and said, “Please, just send someone”... 
“An Offi cer will be dispatched “ She replied.
The customer left without getting his money back before the police arrived. 
This was quite a learning experience. In short folks, if you have to call dispatch either say you have a rotary 

phone or don’t get nervous and try and answer all these questions. State your situation quickly if it looks serious.
As the police Offi cer said, “I would have been here sooner, but we only had you down as a CODE III, a custom-

er disagreement.”
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Technician A or Technician B?
Homer Swihart from San Jacinto College did a presentation at our last meeting covering the ASE Certifi cation 

examinations. Of course in an hour and a half there is no way to cover every question on all 8 of the automotive 
exams, to review the how and why of every task on the task list for each test. What Homer did was even more valu-
able. He explained how the tests are written and how to go about taking the test to have the best chance of passing 
it. 

First and most important to remember is that these exam questions are written and submitted to ASE by real, 
in-the-shop technicians. Guys and gals just like you and I submit questions for review by the ASE board and those 
eventually fi nd their way onto the exam. When reading the questions remember that they come from someone who 
actually works on cars for a living, not an engineer or other egg head intellectual sitting in an ivory tower some-
place. 

Second, there are only 5 types of questions used on the test; the completion or direct question, the Technician A 
or B question we all love so much, the most likely, the least likely and the all except questions. 

The completion or direct question will always ask us to choose one of the multiple choice answers to fi ll in the 
blank. Usually 2 of the answers will be obviously wrong. Remembering that these questions are written by techni-
cians like us we have to trust our initial instinct when selecting from the other two options. 

The Tech A or B question are in fact two true or false questions in one. We have to look separately at what each 
technician has to say. First, is what tech A said true or false? Then is what tech B said true or false. Don’t worry 
about comparing A & B. Evaluate their statements individually. 

In the mostly likely case, you will fi nd that two or three of the possible answers are “sort of” right. Usually one 
will be farfetched and the last will be the best fi t. Here again, we have to remember our own in shop experience, 
what we have seen and heard others do and trust our mechanical instincts to guide us. 

Least likely questions are a bit easier. In these cases, all but one of the answers provided could be possible while 
the correct reply for the least likely will be fairly obvious as it in no way fi ts the situation.

Finally, we see the “all except” questions. Trust your experience here, too.  These questions depend on your shop 
expertise and experience doing the task in question. A couple of the possible answers will be obvious, a couple 
likely and one will be completely out of line. You will see the right answer if you remember that these questions 
come from real techs and real in-shop situations. 

Apart from the questions themselves, we need to look at the strategy for test taking. It is important that we are 
well rested and fed before the test and we are comfortable. It is best that we aren’t distracted by a fi ght with our 
spouse or boss just before taking the exam.  If you withdraw from a test,  the test fee can be refunded.  if you fail 
because you are emotionally stressed or ill you forfeit the fees. 

When you open the test folder, you will have a set amount of time to complete the test. Begin by answering those 
questions you know the answers to. Go through the exam and answer the easy ones fi rst. Read each question as you 
go and if you are stumped do not spend a lot of time trying to fi gure the answer out. As you move through the test 
answering what you know your confi dence will increase and your mind will begin to recall more information as it is 
triggered into thought by the questions you do know. Often the answer to a previous question will be part of a later 
one giving you the extra bit of information you may need to pass the test. Remember to answer as many of the easy 
ones quickly but carefully and then use whatever time is left to struggle with the more diffi cult queries. 

It is important that you answer as many questions correctly as possible.  ASE tests always include “developmen-
tal” questions that ASE is trying out for future tests. These can be as much as 25% of the exam and are not scored.  
This means that there is a 1 in 4 chance that the question you didn’t answer isn’t going to be scored anyway. 

The fi rst advice Homer gave us was that if you have any practical shop experience and are willing to do a little 
review of the ASE task list in the month before the test you stand a very good chance of passing. If you are not pre-
pared, do not have the shop time on the tasks of the test and are not willing to study before the test date, save your 
money. 

Good luck to all of you taking the test this month!!!!!   
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Houston ASA Associate Members
Contact your local ASA Houston Associate Members for products and services

Ask about ASA Member only discounts available from these Associate Members

AAA Texas
Steve van Winkle
8508 Hwy 6 North
Houston, TX 77095
713-284-6650

A-Line Auto Parts
Bobby Fulmer
7720 Blankenship 
Houston, TX 77055 
713-695-5355

Ask Patty
Jody DeVere
888-745-1928
askpatty.com

BG Products Lubrication Specialist
Dan Butler
713-686-2400

BAP-GEON
Tim Nuber
713-227-1544

CarQuest Auto Parts
David Burch
210-410-9975

Certifi ed Business Brokers
Doug Ashby
832-239-9262

Four Seasons Radiator
Carl Harris
713-266-2656

Great American Business Products
Julie Byer
713-744-7823

HCC - Automotive Technology
Carl Clark
713-718-8110

Hi-Tech Antifreeze Recylers
Rick Morton
713-433-3437

Hunter Equipment Service
Scott Tischhauser
40 FM 1960 W., #384
Houston, TX 77090
281-844-7540

J.A.M. Distributing
Myrl Artac
7010 Mykawa Road
Houston, TX 77033
713-844-7797  FAX: 281-596-7590

Jasper Engines & Transmissions (*)
David Eschbach
6618 Petro Park Drive
Houston, TX 77041
800-827-7455  FAX: 812-634-1820

Kaufmann Tires
220 Golden Gate Drive
Houston, TX 77041-2675
(713) 856-6799

M&D (Magneto & Diesel)
Engine Parts-Fuel Injection-Turbo-
chargers
Jim Garner
6931 Navigation Blvd.
Houston, TX 77011
713-923-2266

Main Auto Parts
Dale Heisler
2500 Center Street
Houston, TX 77007
713-869-7918

MCF USA
Andy Yim
6701 Harwin Dr, #220
Houston, TX  77036
832-356-6867

MTF Equipment
Jim Keeny
713-225-3262

NAPA Auto Parts
Wayne Truax
281-999-8700

National Transmission
Rudy Ramkissoon
4420 Grigg Road
Houston, TX 77021
713-741-5344
rudynational@gmail.com
O’Reilly Auto Parts
Jaydee Garrison
Art Rodriguez
Ken Allison
713-991-9299

Performance Radiator (*)
Paula Noto, Joe Alamia
4555 Airline Dr., Ste. 135
Houston, TX 77022
713-694-3032

Right Path Marketing, LCC
Mike Ratchford
301 Wells Fargo Drive, #11
Houston, TX 77090
281-537-8074  FAX: 281-866-0202

San Jacinto College
David Norman
281-476-1865

Shop Management RO Writer
Scooter Owens
281-377-3076

TransAct Merchant Solutions, Inc.
Joe Cherry
16211 Park Ten Place
Houston, TX 77084
832-446-1807  FAX: 832-446-1750
jcherry@transactms.com

XL Parts
David Wofford
713-983-1116  FAX: 281-640-8499
Cell: 713-823-3879

(*) Denotes National Member
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